Each program above recognizes supporters generously in numerous formats, with appropriate transparency to avoid adverse effects of industry influence. 3 The win-win nature of this relationship makes the word "partners" more appropriate than "supporters." As stated in the IRT program description, ". . . forming a substantive relationship with industry companies allows each of us to leverage the important work of the other. We each benefit by working together to better serve, and communicate with, the otolaryngology-head and neck surgery specialty, its practitioners, and patients." 4 The key word in that statement is "substantive," requiring respect for discussion and balance and a willingness to support the AAO-HNS mission without directly influencing its actions.
The Academy has other revenue-generating programs that link financial ties directly to products and services, like the Academy Advantage program. This activity co-brands products or services in a royalty-sharing arrangement, allowing forward-thinking solutions to fill member needs. Advertisers and exhibitors also contribute to the organization in the traditional form of services that are valued by members offered "for sale." Whereas these programs lack the detachment from influence that the IRT program exemplifies, they too help the Academy stay informed, in the marketplace, and viable.
Advertisers who partner with the journal benefit from some of the widest exposure in the field: the journal ranks second of 28 journals in the otolaryngology category when sorted by the Eigenfactor, a new bibliometric that estimates the percentage of time that library users spend with the publication over a five-year period (excluding self-citations). 5 This likely explains why our advertising revenue increased more than 22 percent over the prior year, despite a 5 percent decrease in the total otolaryngology market.
Turning from the financial to the intellectual, I would like to express my profuse gratitude to the insightful associate editors who have handled nearly 2000 manuscripts this past year: Kenneth Altman, Sanford Archer, Neil Bhattacharyya, Roy Casiano, Marion Couch, Craig Derkay, Daniel Deschler, Lee Eisenberg, Gady Har-El, Glenn Isaacson, John Krouse, Ronald Kuppersmith, Eric Mair, Edwin Monsell, Peter Roland, Mark Wax, and Mark Weissler. Special thanks are also in order for KJ Lee, Gregory Randolph, and Catherine Lincoln, who collectively foster and sustain the many international partnerships that have earned the journal a new level of global recognition and influence.
Some of our most special and indispensable partners are the hundreds of peer reviewers whose many hours of invested time are compensated with a maximum of 15 Category 1 CME credits annually. Those who have done multiple reviews are listed after this editorial, but a select group of our 10 star reviewers deserves special emphasis: Brian
